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Who We Are

Founded in 1989 in Taiwan,
, one of three
players holding 96% of the global steel shaft market.

Our , from design
and in-house manufacturing to distribution and KBS
Golf Experience retail, serves major golf brands, OEMs,
distributors, and consumers worldwide.

Vertically Integrated Business Model

| Design and R&D | |In-House Manufacturing | | Sales & Marketing |

In-House Manufacturing

Specialized production equipment in Taiwan production
facilities, combined with the Company's proprietary
automated processing technology and smart
manufacturing software, ensures:

With Professional Benefits In Capacity and Speed

For Quick Pivoting Needs Of Production Equipment

Company History

Commenced Golf Club Launched the Introduction of

| Head of Design and R&D

Authored several patents for shaft technology
Creativity behind several revolutionary shafts
Developed proprietary steel shafts for OEMs

In 2007, Co-Launched KBS (Kim Braly Signature)

Our Approach The Results
Proprietary A diverse array of shafts
Shaft Design for golfers of all types
Technology and skill levels

Finest Sourced

Materials KBS is a trusted partner
for leading international
Advanced golf brands

Production Tools

Continuous new product

Customer -
Eeed heek e releases and rapid
all Golfers development cycles

s

In Manufacturing & Manual Labor

In Our Product Lines

Shaft Manufacturing,
R&D, and Sales

Kim Braly,
Renowned Shaft
Designer, Joins

KBS Brand
Name

Graphite Golf
Club Shafts

Introduced KBS into the
U.S. Market via the
PGA Tour

KBS Golf

the Team

Opened the First

Experience Store

Ranked in the Top
100 Businesses in
the Golf Industry

68 PGA and 43
Korn Ferry Players
are using KBS

Began Trading on
the Nasdaq Under
the Symbol KBSX

Expansion

Opened the KBS UK
Office for European

>



Financial Overview

Gross Profit

$20.6M

+31% YoY

Revenue

$43M

+31% YoY

EBITDA Increase Net Loss Reduction

$3.1M  $1.7M

+50% YoY +54% YoY

Sales & Marketing

FST Corp services all segments of
golf-playing clientele

* Major International Golf Club
Brands

+ OEM Companies that
Manufacture for Golf Equipment
Brands

» National Golf Equipment
Distributors

+ Individual Customers Using KBS
Website & KBS Golf Store
Experience

Investment Highlights
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Investor Relations

Skyline Corporate
Communications Group, LCC
+1 (646) 893-5835
ir@skylineccg.com

Protected Status
in Steel Shaft Manufacturing

As one of three dominant players,
with a high barrier to entry

Proven R&D Capabilities
On Professional Tours

#2 Iron shaft among the worlid’s elite
players, with top professionals driving
development

Operating Expenses

® December 31, 2024
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Company Contact

investorrelations@fstshafts.com
+1 (303) 444-2226

1801 13" Street, Suite 306
Boulder, CO 80302

Global Expansion
into Europe, Asia, & Untapped Markets

New UK office serving 500+ retail shops;
customer engagement in every region

Vertically Integrated
Business Model & Cost Advantage

Structural margin advantage from facility
ownership & manufacturing cost dynamics

Some of the information contained in this Presentation, or incorporated by reference herein, constitutes “forward-looking statements” within the definition of the Private Securities Litigation Reform Act of 1995. These statements can
be identified by forward-looking words such as “may,” “will,” “anticipate,” “believe,” “expect,” “continue,” “could,” “estimate,” “future,” “expect,” “intends,” “might,” “plan,” “possible,” “potential,” “aim,” “strive,” “predict,” “project,” “should,”
“would” or similar words. Investors should read statements that contain these words carefully because they discuss future expectations, contain projections of future results of operations or financial condition, or state other “forward-
looking” information.

The Company believes it is important to communicate its expectations to its shareholders. However, there may be events in the future that management of the Company is not able to predict accurately or over which they have no
control. The cautionary language contained in this Presentation and incorporated herein by reference involves a number of risks, uncertainties and assumptions, and actual results or events may differ materially from those projected
or implied in those statements. Important factors that could cause such differences include, but are not limited to the factors discussed under the “Risk Factors,” “Cautionary Note Regarding Forward-Looking Statements,” and “Company
Management'’s Discussion and Analysis of Financial Condition and Results of Operations” sections in the proxy statement/prospectus included in the Registration Statement on Form F-4, which was filed by the Company with the SEC
and declared effective by the SEC on December 3, 2024, which sections are incorporated herein by reference. Accordingly, undue reliance should not be placed on these forward-looking statements. The Company undertakes no
obligation to revise any forward-looking statement to reflect circumstances or events after the date of this Presentation or to reflect the occurrence of unanticipated events. You should, however, review the factors and risks described
in the reports that the Company will file from time to time with the SEC after the date of this Presentation.
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